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Autos 
Car industry expert roadshow highlights 

■ The expert feels dealer inventory problem is less pronounced for top 2 OEMs 
but worsened in lower ranks. Bunching of festivals in Sep-Oct caps benefits.  

■ New product wins for Hyundai have been weak in last few years, which needs 
to be addressed soon to fill new capacity. An agile management is its strength.  

■ Maruti Suzuki’s precision marketing and hybrid vehicle focus will help sustain 
its leadership status. However, the future-ready tech gap is an area of concern.   

Industry outlook 
• We hosted a car industry expert with two decades of experience spanning across Maruti 

Suzuki, Hyundai and Nissan vehicles recently. The key highlights are detailed below.  

• The expert feels that passenger vehicle (PV) industry is likely to post a mere 3-4% yoy 

growth in FY25F. In 1HFY25F, the industry will witness growth led by the festive season 

and new launches, while he expects a dip in 2HFY25F. Very few OEMs will show  

volume growth in FY25F while many may post negative growth due to the high level of 

inventory and weak demand. Overall, many OEMs to witness a decline in sales.  

• In the medium- to long-term, he expects the PV industry to record an 8-10% CAGR in 

demand driven by the double-income profile of customers, preference for personal 

mobility, improving per capita income, better vehicle financing and new launches.  

• The compact car segment to evolve into small A&B size SUVs to appeal to customers.    

• The normal inventory level of the industry should be 30 days, but it peaks to ~45 days 

pre-festive season. The current inventory level, at 75 days of sales, is high while a few 

OEMs (Maruti Suzuki and Mahindra & Mahindra or M&M) kept their inventory level at 40 

days of sales, but in case of Tata Motors and others it is very high. 

• Hybrid models, with government policy support, have already achieved a 2% penetration 

level in PVs while electric vehicles or EVs, with six years of incentives, are at just 2.4%. 

The expert feels that hybrid is transactional tech and its acceptance is quick while EV, 

being transformational tech, needs ecosystem development & government support. He 

expects the penetration of hybrids to rise to 8% by FY30F but in case of EVs it’s just 6%. 

Hyundai Motor India and Maruti Suzuki  
• Hyundai’s management is agile and displays its quick-to-market stance. The company 

can adopt new technology faster and develop a new variant in two months while it takes 

a year for Japanese OEMs. However, Hyundai’s cars launched recently failed to garner 

a good response vs. competitors like M&M’s XUV700 and Tata Motors’ Punch.  

• Maruti Suzuki has expertise in precision marketing and a strong supply chain but no 

future-ready technology of its own. It is likely to launch small hybrid cars with the help of 

Toyota. Hyundai Motor India, deriving the strength from its parent’s European hybrid 

cars, can launch them here by Mar 2025F.    

• Maruti Suzuki has launched a dream car series to gain its lost market share in the 

hatchback category. The decisions on its investments and launches are taken in Japan.  

Figure 1: Compounded sales growth  

 

SOURCE: INCRED RESEARCH, COMPANY REPORTS 
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Highlighted Companies 

 

Mahindra & Mahindra 

HOLD, TP Rs2455, Rs2709 close 

New product momentum in SUV seems 
reaching peak, as E-SUV may be gradual 
to accept. The spike in stock price recent 
month has pushed P/E valuation to +3SD 
above the 10-year mean level. 

Maruti Suzuki 
ADD, TP Rs15541, Rs12146 close 
The product mix improving in the case of 
CNG vehicles and Ertiga’s capacity 
increase to drive ASP and margin in the 
short term. The EV launch in CY25F to 
ease technology concerns for the 
company. 

Tata Motors 

REDUCE, TP Rs831, Rs1039 close 

Supply challenges at JLR and demand 
weakness in India’s car market to impact 
the car division’s performance. The recent 
consensus EPS cut is overlooked by rich 
P/BV valuation and stock price rally. 

Summary Valuation Metrics 

P/E (x) Mar24-F Mar25-F Mar26-F 

Mahindra & Mahindra 29.39 26.73 24.75 

Maruti Suzuki 28.91 23.46 21.47 

Tata Motors 12.48 17.21 14.15 

    

P/BV (x) Mar24-F Mar25-F Mar26-F 

Mahindra & Mahindra 5.75 4.93 4.29 

Maruti Suzuki 4.55 3.53 3.19 

Tata Motors 4.69 3.76 3.04 

    

Dividend Yield Mar24-F Mar25-F Mar26-F 

Mahindra & Mahindra 0.95% 0.84% 1% 

Maruti Suzuki 1.03% 1.32% 1.56% 

Tata Motors 0.38% 0.58% 0.77% 
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Figure 2: EBITDA margin trend for car OEMs 

 
SOURCE: INCRED RESEARCH, COMPANY REPORTS  

Figure 3: EBIT margin trend for car OEMs 

 
SOURCE: INCRED RESEARCH, COMPANY REPORTS  

 

Figure 4: Net core working capital days for car OEMs 

 
SOURCE: INCRED RESEARCH, COMPANY REPORTS  

Figure 5: Average selling price or ASP trend for car OEMs 

 
SOURCE: INCRED RESEARCH, COMPANY REPORTS  

 

Figure 6: Hyundai Motor Company set to launch 21 models by 2030F 

 

SOURCE: INCRED RESEARCH, COMPANY REPORTS  
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DISCLAIMER  
 

This report (including the views and opinions expressed therein, and the information comprised therein) has been prepared by Incred Research 
Services Private Ltd. (formerly known as Earnest Innovation Partners Private Limited) (hereinafter referred to as “IRSPL”). IRSPL is registered with 
SEBI as a Research Analyst vide Registration No. INH000011024. Pursuant to a trademark agreement, IRSPL has adopted “Incred Equities” as its 
trademark for use in this report. 

The term “IRSPL” shall, unless the context otherwise requires, mean IRSPL and its affiliates, subsidiaries and related compan ies. This report is not 
directed or intended for distribution to or use by any person or entity resident in a state, country or any jurisdiction, where such distribution, publication, 
availability or use would be contrary to law, regulation or which would subject IRSPL and its affiliates/group companies to registration or licensing 
requirements within such jurisdictions. 

This report is being supplied to you strictly on the basis that it will remain confidential. No part of this report may be (i) copied, photocopied, duplicated, 
stored or reproduced in any form by any means; or (ii) redistributed or passed on, directly or indirectly, to any other person in whole or in part, for any 
purpose without the prior written consent of IRSPL. 

The information contained in this report is prepared from data believed to be correct and reliable at the time of issue of this report.  

IRSPL is not required to issue regular reports on the subject matter of this report at any frequency and it may cease to do so or change the periodicity 
of reports at any time. IRSPL is not under any obligation to update this report in the event of a material change to the information contained in this 
report. IRSPL has not any and will not accept any, obligation to (i) check or ensure that the contents of this report remain current, reliable or relevant; 
(ii) ensure that the content of this report constitutes all the information a prospective investor may require; (iii) ensure the adequacy, accuracy, 
completeness, reliability or fairness of any views, opinions and information, and accordingly, IRSPL and its affiliates/group companies (and their 
respective directors, associates, connected persons and/or employees) shall not be liable in any manner whatsoever for any consequences (including 
but not limited to any direct, indirect or consequential losses, loss of profits and damages) of any reliance thereon or usage thereof.  

Unless otherwise specified, this report is based upon reasonable sources. Such sources will, unless otherwise specified, for market data, be market 
data and prices available from the main stock exchange or market where the relevant security is listed, or, where appropriate, any other market. 
Information on the accounts and business of company(ies) will generally be based on published statements of the company(ies), information 
disseminated by regulatory information services, other publicly available information and information resulting from our research. While every effort is 
made to ensure that statements of facts made in this report are accurate, all estimates, projections, forecasts, expressions of opinion and other 
subjective judgments contained in this report are based on assumptions considered to be reasonable as of the date of the document in which they are 
contained and must not be construed as a representation that the matters referred to therein will occur. Past performance is not a reliable indicator of 
future performance. The value of investments may go down as well as up and those investing may, depending on the investments in question, lose 
more than the initial investment. No report shall constitute an offer or an invitation by or on behalf of IRSPL and its affiliates/group companies to any 
person to buy or sell any investments. 

The opinions expressed are based on information which is believed to be accurate and complete and obtained through reliable public or other non-
confidential sources at the time made (information barriers and other arrangements may be established, where necessary, to prevent conflicts of 
interests arising. However, the analyst(s) may receive compensation that is based on his/their coverage of company(ies) in the performance of his/their 
duties or the performance of his/their recommendations. In reviewing this report, an investor should be aware that any or all of the foregoing, among 
other things, may give rise to real or potential conflicts of interest. Additional information is, subject to the duties of confidentiality, available on request. 

The report is not a “prospectus” as defined under Indian Law, including the Companies Act, 2013, and is not, and shall not be, approved by, or filed or 
registered with, any Indian regulator, including any Registrar of Companies in India, SEBI, any Indian stock exchange, or the Reserve Bank of India. 
No offer, or invitation to offer, or solicitation of subscription with respect to any such securities listed or proposed to be listed in India is being made, or 
intended to be made, to the public, or to any member or section of the public in India, through or pursuant to this report. 

The research analysts, strategists or economists principally responsible for the preparation of this research report are segregated from the other 
activities of IRSPL. Information barriers and other arrangements have been established, as required, to prevent any conflicts of interests. 

The research analysts, strategists or economists principally responsible for the preparation of this research report are segregated from the other 
activities of IRSPL. Information barriers and other arrangements have been established, as required, to prevent any conflicts of interests. 

IRSPL may have issued other reports (based on technical analysis, event specific, short-term views, etc.) that are inconsistent with and reach a 
different conclusion from the information presented in this report. 

Holding of Analysts/Relatives of Analysts, IRSPL and Associates of IRSPL in the covered securities, as on the date of publishing of this report 

 

Research Analyst or his/her relative(s) or InCred Research Services Private Limited or our associate may have any financial interest in the subject 
company. 

 

Research Analyst or his/her relatives or InCred Research Services Limited or our associates may have actual or beneficial ownership of 1% or more 
securities of the subject company(ies) at the end of the month immediately preceding the date of publication of the Research Report. 

 

Research Analyst or his/her relative or InCred Research Services Private Limited or our associate entities may have any other material conflict of 
interest at the time of publication of the Research Report. 
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In the past 12 months, IRSPL or any of its associates may have: 

 

a) Received any compensation/other benefits from the subject company, 

b) Managed or co-managed public offering of securities for the subject company, 

c) Received compensation for investment banking or merchant banking or brokerage services from the subject company, 

d) Received compensation for products or services other than investment banking or merchant banking or brokerage services from the subject 
company 

 

We or our associates may have received compensation or other benefits from the subject company(ies) or third party in connection with the 
research report. 

 

Research Analyst may have served as director, officer, or employee in the subject company. 

 

We or our research analyst may engage in market-making activity of the subject company. 

 

Analyst declaration 

• The analyst responsible for the production of this report hereby certifies that the views expressed herein accurately and exclusively reflect his 
or her personal views and opinions about any and all of the issuers or securities analysed in this report and were prepared independently and 
autonomously in an unbiased manner. 

• No part of the compensation of the analyst(s) was, is, or will be directly or indirectly related to the inclusion of specific recommendations(s) or 
view(s) in this report or based on any specific investment banking transaction. 

• The analyst(s) has(have) not had any serious disciplinary action taken against him/her(them). 

• The analyst, strategist, or economist does not have any material conflict of interest at the time of publication of this report. 

• The analyst(s) has(have) received compensation based upon various factors, including quality, accuracy and value of research, overall firm 
performance, client feedback and competitive factors. 

 

IRSPL and/or its affiliates and/or its Directors/employees may own or have positions in securities of the company(ies) covered in this report or any 
securities related thereto and may from time to time add to or dispose of, or may be materially interested in, any such securities. 

 

IRSPL and/or its affiliates and/or its Directors/employees may do and seek to do business with the company(ies) covered in this research report and 
may from time to time (a) buy/sell the securities covered in this report, from time to time and/or (b) act as market maker or have assumed an 
underwriting commitment in securities of such company(ies), and/or (c) may sell them to or buy them from customers on a principal basis and/or (d) 
may also perform or seek to perform significant investment banking, advisory, underwriting or placement services for or relating to such company(ies) 
and/or (e) solicit such investment, advisory or other services from any entity mentioned in this report and/or (f) act as a lender/borrower to such 
company and may earn brokerage or other compensation. However, Analysts are forbidden to acquire, on their own account or hold securities 
(physical or uncertificated, including derivatives) of companies in respect of which they are compiling and producing financial recommendations or 
in the result of which they play a key part.  

 

 

Recommendation Framework 
Stock Ratings Definition: 

Add The stock’s total return is expected to exceed 10% over the next 12 months. 

Hold The stock’s total return is expected to be between 0% and positive 10% over the next 12 months. 

Reduce The stock’s total return is expected to fall below 0% or more over the next 12 months. 

The total expected return of a stock is defined as the sum of the: (i) percentage difference between the target price and the current price and (ii) the forward net 
dividend yields of the stock.  Stock price targets have an investment horizon of 12 months. 
    

Sector Ratings Definition: 

Overweight An Overweight rating means stocks in the sector have, on a market cap-weighted basis, a positive absolute recommendation. 

Neutral A Neutral rating means stocks in the sector have, on a market cap-weighted basis, a neutral absolute recommendation. 

Underweight An Underweight rating means stocks in the sector have, on a market cap-weighted basis, a negative absolute recommendation. 

    

Country Ratings Definition: 

Overweight An Overweight rating means investors should be positioned with an above-market weight in this country relative to benchmark. 

Neutral A Neutral rating means investors should be positioned with a neutral weight in this country relative to benchmark. 

Underweight An Underweight rating means investors should be positioned with a below-market weight in this country relative to benchmark. 
      

 
 

 
 


